
 
 
 
Behind Banks 
 
Alternative finance has gradually established itself over the past few years as a useful tool for 
companies seeking financial resources. In the period July 2019 June 2020, the value of alternative 
finance towards small and medium-sized enterprises (SMEs) in Italy amounted to 2.7 billion 
euros1. 
 
Here are what are currently the main alternative finance instruments in Italy: 
 

• minibonds, i.e. recourse to the securities market for the placement of debt securities such 
as bonds and promissory notes for amounts up to € 50 million; 

• crowdfunding, i.e. the opportunity to raise capital on Internet portals, in the various forms 
permitted (reward, lending, equity); 

• Invoice trading, i.e. the disposal of commercial invoices through web platforms; 
• IPOs (Initial Public Offering), i.e. the listing for the first time of shares of an issuing 

company on a market, whether regulated or not; 
• private debt, i.e., the underwriting of bond issues or credit lines on the needs that emerge 

from the business plan; 
• private equity, i.e. risk capital financing provided by professional investors. 

 
 
A private equity operator is a fairly patient investor who invests risk capital in the investee 
company for a period that is usually between three and five years. 
 
With this time perspective, the investor can follow, structure and help entrepreneurs and 
managers to grow the company in which he has invested his capital, spending, in addition to the 
capital, also his professional energies to support the realization of the industrial plan. 
 
Around the common goal of developing the company, there is an alignment of interests between 
the investor, the entrepreneur and the management. If the company grows, it becomes more 
valuable and therefore, even when the fund decides to exit the investment, it will have realized a 
greater capital gain. 
 
In general, the entry of private equity funds into a company can help the processes of 
managerialisation, internationalisation and aggregation among small and medium-sized enterprises 
and represents a new entrepreneurial drive. 
 
Among the reasons that can move an entrepreneur to evaluate a Private equity operation, there is 
the need to find a partner for development or to find a buyer able to give continuity to the 
business, especially in the context of generational transitions. 

 
1Third Research Notebook on Alternative Finance for SMEs in Italy by the Osservatori 
Entrepreneurship Finance & Innovation of the School of Management of the Politecnico di Milano 
with the support of Unioncamere and Innexta. 
 



 
The objective of the Private equity operator is to support the value creation of the investee 
company both through growth, often international, and through the improvement of internal 
management systems. 
 
The fund must not be seen as an invader who takes over the company, but as a temporary 
partner, a travelling companion, interested in developing and supporting a growth plan for the 
company and creating value for all stakeholders. 
 
After the time necessary for adequate value creation, the fund will sell the stake and the 
entrepreneur will continue his journey with other partners: an industrial partner or another private 
equity operator. 
 
It is essential to find the right partner, not all funds are the same: some operators are dedicated 
to development operations only or only Buy out, others are specialized by sector, some are 
dedicated to smaller operations, others only to large operations; finally, there are funds specialized 
in venture capital and turnaround. 
 
It is important to find the right travel companion in order to create a stable and mutually satisfying 
relationship in the medium term that can maximize value creation through the alignment of 
interests between the entrepreneur and the fund. 
 
 
 
 
 
Mario De Munno 
 
 


